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MBA ( Sales &Marketing ) professional with 23 years of experience in FMCG, Builders, Insurance ,Telecom,& Ceramics 



An accomplished professional with a dynamic career in New Business Development, Key Account Management, Brand Management, Revenue Management, Strategic Development& Product Launches across multiple categories

PROFILE

· Dynamic 23-years career reflecting pioneering experience in the field of sales and marketing.
· Highly competitive, self-starter who is organized disciplined and goal oriented.
· Excellent communication skill demonstrated by ability to work with people of diverse backgrounds.
· Experienced in providing written and oral presentations. Resourceful and committed.
· Welcome the challenge of solving problems.
· Listen to determine needs of customers before offering a solution

ACHIEVEMENTS

· Handled new branch with fresh executives
· Got promotion from Marketing executive to  Marketing Manager  in  seven months  period
· Got CEO certificate and Certificate of Excellence for the business which I have done
· Qualified and selected for an International training program






PROFESSIONAL EXPERIENCE

Marketing  Manager -  with Regency Group, Qatar  [ Nov 2017 to till date ]

One of the pioneers in Hypermarkets sector in GCC.


Job responsibilities:

• Plan Marketing and Branding objectives.
• Expand product solutions and offerings.
• Analyze Market Trends and recommend changes to marketing and business development strategies                                  based on analysis and feedback.
• Prepare and adhere to budgets for marketing and advertisement.
• Oversee creation and delivery of press releases, advertisements and other marketing materials
• Design print ads and publications.
• Ensure brand messages are consistent.
• Nurture and enrich all external perceptions of the company and growth of market share
• Gather and analyze customer insight.




Assistant General Manager-  Sales & Mktg with Pentium Construction (p) ltd, Calicut, Kerala, India [ Aug 2016 to Oct 2017 ]

One of the leading builder & CREDAI member


Job responsibilities:
• Taking care of Calicut as well as Perinthalmanna projects.
• Handling the sales team positively and attaining target through them.
• Conducting sales and marketing activity in leading banks
• Meeting the HNI clients at their place.
• Driving the team to achieve the target.
• Conducting regular and review meetings periodically.
• Maintaining Customer relationships

AGM – Sales With TC One Properties , Calicut, Kerala, India [ Sep- 2015 to Jul 2016 ]
One of the ISO Certified co, leading builder& CREDAI member in Calicut

Job responsibilities:
•Handling the sales force positively.
• Meeting the HNI clients at their place.
• Driving the team to achieve the target.
• Conducting regular and review meetings periodically.
• Maintaining Customer relationships ( after sales too)


State Head- Sales & Marketing, Thai Impex (p) ltd, Nako tiles, Calicut, Kerala, India [ july 2013 to Aug 2015]

Job responsibilities:
      • Handling three ASMs, ten sales officers, marketing related officers.
      • Looking after entire Kerala state business.
      • Ensuring sales and collections on daily basis.
      • Total responsibility of Ten districts sales and collections, conducting Monthly Review Etc 
      • Conducting dealers meet; Masons meet of district wise to improve the sales.  
      • Maintaining relationship with existing dealers and developing new dealers and converting them .

Agency Development Manager, Max  Life Insurance Company Limited, Chennai, India Jun 2009- Apr -2013

Job responsibilities:
          • Recruitment & Development of Agent Advisors
           • Promoting new products
           • Managing huge team of seventeen plus
           • Giving proper financial solutions to the customers
           • Meeting HNI clients at my office or at their place for new business
           • Conducting business seminar especially for CAs and auditors
           • Ensuring MTD ,QTD, YTD standard plan(goal) happening without any deviation
           • Conducting weekly review regularly to my team


___________________________________________________________________________________________

Marketing Manager cum Vendor Development Manager, Quick Sort Group (TATA Telecom & Engineering Division), Chennai, India [Nov 2003–Apr 2009]

Job responsibilities:

· Gathering market and customer information.
· Acting as an intermediary between the company and its existing and potential markets.
· Visiting potential customers to prospect for new business.
· Making accurate, rapid cost calculation and providing customers with quotation.
· Maintaining and developing relationships with existing customers via meetings, telephone calls and emails.

-------------------------------------------------------------------------------------------------------------------------------------------------------------------
.

Proprietor, Universal Marketing, Chennai, India [July 1999–September 2003]

Job responsibilities:
· Started a small-scale business with acquainted experience, self-confidence and hard work as investment.

-------------------------------------------------------------------------------------------------------------------------------------------------------------------

Marketing Executive, Durables, Kerala, India [February 1995–May 1999]

Job responsibilities:

· Reached great heights in marketing durable products.

· Acquired knowledge in dealing with different personalities.
· Responsible for customer satisfaction.

-------------------------------------------------------------------------------------------------------------------------------------------------------------------


ACADEMIC QUALIFICATION

Master of Business Administration
-Operations management
National Institute of management


Masters in Public Administration
Annamalai University


PG Diploma in Personal Management and Industrial Relations
AnnamalaiUniversity


Diploma in Refrigeration and Air-conditioning
Datamatics Vocational Training Centre, Chennai



Personal Details : 

 DOB                : 6th May 1974

Passport No     : G 8481535

Marital status : Married



    
                                                             Thanks for your time and consideration.
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