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Professional Summary 
· Experienced Retail Sales Merchandiser with 1+ years of work experience in planning of product ranges sales and stock plans with vendors and buyers. Uses strong business acumen to increase top line sales by merchandising top sellers and writing orders to support stock levels.
· Successful sales professional with 2 + years of work experience specialized in technology sales and large-scale service sales.  Recognized for successfully meeting targets, implementing budgets, building high-performing teams and nurturing fruitful relationships with customers.
Core Qualifications 
· Diligent and detail-oriented
· Forecasting sales and future product trends
· Vendor management and product pricing negotiation
· Analysis of best-selling products
· Quality assurance
· Managing and training junior staff members
· Strong ability to network with key decision makers
· Exceptional communication and presentation skills
· Able to work independently or as part of a team
· Able to work at any size territory and meet all sales goals
· Multilingual professional; expert in English, Hindi, Arabic, Tamil and Malayalam
Work Experience
	Retail Sales Merchandiser
	8/2/2016 - 28/3/2017

	Techno Electronics, LULU Hypermarket
	Doha-Qatar


Responsible for ensuring that products and brands are represented effectively in stores to create a positive customer experience in a retail environment and promoting products significantly to increase their sales. Manage the process of forecasting sales trends and profits working to optimize the profitability of critical product lines. Excels at managing visual product displays to maximize sales and customer interest. Making sure customers find everything they need, in the right place and helping them with any queries they may have. Specializes in the analysis of sales during previous seasons to predict upcoming trends. 
	Salesman
	4/1/2015 - 31/1/2016

	Blue Net Mobiles, Al-Hilal
	Doha-Qatar


Enthusiastic salesman with a proven track record of 1 year work experience in mobile sales environment. Motivated and results-focused with high-performing and hardworking nature. Maintain constant presence on sales floor to assist walk-in customers. Assess office needs and recommend appropriate solutions as well as additional items that are beneficial and increase sales. Explain product and service offerings and answer all customer questions.
	Sales Executive
	4/5/2014 - 25/12/2014

	KVR Bajaj Automobiles
	Kerala-India



Computed sales prices, total purchases and processed payments. Described merchandise policies regarding payment and exchanges, and security practices to customers. Responsible for identifying new sales opportunities. Accompany customers to required aisles and providing advice on different products.

Education
Higher Secondary School Leaving Certificate (Plus Two)                                                2013
CPNM GHSS Mathamangalam, Kannur                                                                                  Kerala, India.
